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luvssnasoddions@oalsn1InaInianun nnaznaniaasesilodiAy ezl
Asasesanne Tnawsdminnisteluszezinatdudunal astndunsasilolalulile
waN3IN N15LENINTIUNTT an wan uan uax iedsalifusinaianisdndulaaluiui

AURUYVDINTTAUAIUNITVY

ATaaEINNITYIY Mede (Sales promotion) Wufanssunsdearsnisnan
dansgiunginsuvesusinaliiianisteduiuazusnisinenadnandumuazusnisd

e =D
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forauafiawliuiguslan $ui uaswihowweidsmsensvemeuion wedy
mMafingensiievesduduasusnisidunmsadrssonueldluriud

Uszneniia Aaua ( 2557) IglRenunietunisduaiunisviedn \Wuienssunis
doansmamananaiiniensedulfAnmstelusszinandudu suusznaulufe maansian
Msuanvessneta Msuandudedne nslivesuay seiifenasuluaimsdsluasetadu
5 BnFNE

AUFIAYVDINTHAETUNITVIY

U2 nsdsasunsetulaNud Ay eRInluNsEUIUNTERAITNIINITAAN
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L.msdaasunsvieaidunisTidsgdaieulia  (Extra incentive to buy)
Tnenislddsgelannaldaues fveauay daudnalun Insthduduuante Jusiu
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2.msdasEnsveliuesasiionsedu (Acceleration tool) 1ufanssudesy
msveiiiinguszasdiiiomanssiulifusioafaniste Thaunans uaswinauldam
nenenlunsnesntufienseduliteluswauinntu iedumassaliaansdaduls
goluiufiviule

3.msdaasunMsvigdadnldglangusing q daungualeiufe guslna Aunans
=) Y v o ] L . . .
VIDHININRUIY HATWUNITUVIY ( Consumer , middleman or distributor and
salesforce ) fatunsdaasunIsvIeedatuguuuy luusazuuuilinsosilenis o o1y

*Msdaaiun1sveiiuguilaa (consumer promotion ) Wunsdaasunisue
Majsgruslnaaugavine ( Ultimate consumer Jilegalalvilinnisdededy @eungsdu n1s
duasunisvenyatiunguslnafedndunsidnagnsas (Pull strategy)

*madasunsvieiiuaunans (Trade promotion ) Wnnsdunasunisvieiisieg
AUNANY (Middleman) vi3erdndviing ( Distributor) w18 (Dealer) nsdaaiun1sue
jaiuiaunarsiuiiolndunislinagnsudn (Push strategy)

*msdaaiunisvefiiuniineue  (Salesforce promotion ) 1dunisdsasy
nsvefgathudingnamueie ( Saleman  or sales representatives ) W3avtgaLY
(Sales-force) MsdnaiunseithiindnaueIadedunisld nagnswan( Push
strategy)
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wingslsnmuingusasAvaansasasunsvewiasUssinniazlimioudu Tun1sfnw
uninefiFouSeaiuiitaUsrasdanizremisdaaiunisne Tnedneasondedl

Linenszduliinnisnaaaslduaadaeiive (Dundedldunnlutuwuedr  o1ald
Junsuanvesdiegns uangues visen1sunle1BudILLIWANTe

2. ienszfuliifansdoswdninel  dnduduiagmniondsaniifuilaald
yanodldudiEnduasidninduduazuimainunmitazinisdondndaslvaidu 4 ns
duasunsnefitedlfunnidledeliAnnsdendniuslmiduinayldauesiiuaniunon
vasegne vidoaUos Sudwideglulinsasaunsaiunduduanlumsdeld
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CALAXY Tab 5
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1. ﬂizﬁﬁlﬁlﬁﬂma%waaﬂ%wamﬁmﬁ (Encouraging trail of new product or
brand)

2. ﬂizé:uiﬁﬁﬂmi%a%ﬂmﬁmﬁm‘mmi (Encouraging repurchase of new product
or brand)

3. fiunsuslaslunsndudiifiedidin (Increasing consumtion of established)

Y

° 53yn752ﬂm/ (Identifying new user)
6‘7\7@/771'21/4@8/27%;//1/7277‘/ (Attracting nonusers of brand or product)
A LNAR Y ve9AUIN (Attracting user of competitive product)

nswj’u?v)"éﬁ@misz‘?aszﬁ (Encouraging repeat purchase)

ﬂszéjﬂﬁsﬁamﬂsﬁuﬁaﬁaaﬁﬁu (Encouraging multiple or larger size

purchase)

4. Sne@INLUIRNaNn nIeMLRUINansue (Defending market share or
position)

5. atuayuANuNeIeIuneNIsiaEaIwaEN1IaIn (Encouraging advertising

and marketing offer)

Ussnnuinnsaadiunisene

'
a ]

1. MsdueRun1svenssgiuilna(Consumer oreiented sales promotion)

nagmsae  (Pull strategy) ﬁ]%LﬁIEJ’JEﬁ’e]\‘iﬁUﬁﬁ]ﬂiiumimaﬂﬂiuzﬂLLUU%@Qﬂ’]ﬁI@JUm’]
uarnsasaiunsmeiiysgdlinanfasilutugarie
(End user) Ssdulvgiuguslon ieddifuslnrunudendndamianaunan uazianu
nandlsfnanuienan austangkan

=2
NagNsnd

(Pull strategy) '
“ iARH) “1—" AUNANY Huslae

Y A
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gnfeganIziATsilofidAgyuasdunldiumintu
®  N13UANVDIFIBEN (Sampling)
® n13uaNAUDY (Couponing)

®  Ya3uad (Premium)
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NMUITUL N1sTlrALarn1TIALNL (Contest, Sweepstake and Game)
nM35UUsEAUALRU (Money refunds)

AsthAuALaanTe (Trade-in)
miazauaam%au’%amaagamml,uu (Point collection)
yarnfiussefns (Bonus pack)

n15am31A1 (Price off deal)

N33AMANISAINLATY (Event sponsorship)
wanudnIsiuazwauseiios (Trading stamp and continuity plan)
NMSIAUAT (Patronage award)

nslimaaesla@unng (Free trail)

n155uUsEAUEUA (Product warranties)

NSIALAAIFUAT B 9T UWagMsanSanisinauvesdudn  (Point Of
Purchase :POP display and demonstration)

WEDNESDAY DISCOUNT

R R R R R R R R R R R R R Y
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aQdvda FolUSuUIbUAU
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U 5 § 7 ln " wiausudauaariuf 10 vin:

nSavdunniuyWensiudae % (& & - iofiamssasiaSondunniuy CE-

Rabbit LINE Pay

yari 50 unBull Wievdhodae
Rabbit LINE Pay

dondsu - 30 n.u. 60 dond3ud - 30 n.e. 60
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2. msdaEiun1sueiysgaunans
(Trade oreiented sales promotion)
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nagmsHan (Push strategy) 924AgI989AUN1TAAIAVOIENARTONTEHUAUNG NUAE

wiesvgliienanaunanusluguslon

naqwéwé’n (Push “ HnEn AUNANY
strategy)

Huilaa

ANUABINITYD

[y

Fnsduasunsveisjigaunans fidiey Usznoude

o nislawansmiu (Cooperate advertising)

payment)

M3MBUNITRInTm (Dealer listings)
NSUWTUNIVE (Sale contest or trade contest)
drugauliannisduasunisnain (Promotion allowances)
dquan (Discount)

NSLANAIEUAT (Free goods)

N1SNNOUINA1518 (Sale training)

N59ALAAIEUAT (Trade show)

mslawaniagldderanie (Specialty advertising)
N13U31158UAN (Merchandising)

n5T9lgAdUAT (Sweepstakes)

Surigu
No&iu 4 riu

wanssu1=-5 OoCT .

EC‘II"I‘EIUJF’IC’I

@IMPACT ™idavnhausiu

T

angvuan suimwhun  YJsuFdu

FUaO pan 3%
80 >

5 O000u DInUmMsIAstaBuL
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T - - m— cinkn OO
- NavAIINL 1 UIN 2 swda / Su sow 10 suda W
- -
. ndAnNoReLWn 2 swde / 5u sou10 swde /4

TROUF

nstvdsgalaanizege viemsiivewnuwniuan  (Special insentive
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3. nMydaasunsvenysgnwiinauig
(Saleforce oreiented sales promotion)

® 15Ut (Contest)

o m'i?lﬂa‘Uiuﬂ’li%’l&JLLﬁzU'ﬁzﬁm’]‘imﬁJ (Salea training and sale meeting)

o nsdmeasesflotiens (Selling aids)

o nsdnlriuazdntaniiodnaiunise aqade  (Display and point of
purchase)

o mslvisdaunntinaunenuiifaueeadey  (Performance recognition

award)

= s e sacears @
ey n1-.umnuumunh‘nmhnmumjg-\q
: BusinA @

uiHn iigﬁmaulnmmma'ﬁmd’ Jia (winaaa)

umumvasmsdadiunisviglunainaguilan

dwiuluiniidminedudlunangulnauilanasiliuUssanansduaiunisue
Uszanas 60-70% voesulssanasiaviun Geusemeng 9 A liANd Ay AunITaLasunIg
paunufinslavanlutadliitandies iewnnsanamesmsiimuassniniluasdudn
(Brand Loyalty) uagmsiiintuvesgnéniifinnuladenisdadumsue wamadu « fe f#n
Uandaunlvginnty wasdsnnalunmssesewnniu ildiinnudosnsnisaaadans
maﬁmuﬂmqmqmsmmmmﬂﬁmammwﬁu
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nsalAnen : quutinunn waskaaud dugan "widu Blaniin" dosvg 2.4%

§Ua =& nanuiriou 23 w.o.0

LTI ey

nasuanudnesganueL il Saniiu viiiudazanuiseliadediintu mneuinau du
Mlsiiu tosuna 3 we 22% Suldfiou 4.8 fuduum Aunguifiesad flsifiou 5
WUAWUM

Fooaa LIWaUTLNBUNISIATUNE 3/2560 Ronaianannsndurausend 31aun1slusiy d
51018 123,215 &0 m unnninUfiwdauszana 10,187 d1uum wieuszana 9% laedd
uniiseld 113,027 duum dardlsedi 4,970 Euum snnindiudaidls 4,153
AUUM Usennel 842 a1uum vseUseunu 20%

minswsele wazils 9 weuwsn fednunniUua Ineselageda 361,369 d1uum

NN 7.4% duilsegi 14,383 a1uum gandndiuas 16.2% lnesela 65% un
v & oA ] | P ] ] aa Y Ay

NS UETAINTDLELIU DLanLIU @INTLUED 35% Unankdalas AsanUiualdndiu 64%

WaY 36%

( i : dadous1eld CPALL
CPALL \ - e
: 9 100unsnu 2560
_____ losuna 3/2560 9 Gounsnd 2560 SOU 361,369 auun
swldsou swldsou
123,215 anuun 361,369 §1uuNn
+9% +7.4%

makro
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35%

RISU Slawidu

finlsgns mlsgns 6 5 %

4,970 ahuunn 14,383 d1uuln

+20.8% +16.2%
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