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dosrnnsmanaiintsuedutuegrsgdlutiogtudeilindnuud defunismainds
frnuduiusiusumsdaasumsnaalunssuiunisieansmsnatn WuiSeadsiiuay
uwvazueniuliesn Taslannzegnadaudilunsiisasshnsnusuinundeyaiieldluns
Feuuvlawantiu fewdnduegddumsiasinendeyar q fifeatostunssuiuns
Y1N9713AANANNANNANNIIABLNIINTAAIN MALHLLLIMISNADANTNNTAAR wagld
Judayalunsadeassanaaulavansdely

Aeuandaunienisnann ( Marketing Environment) fodauindauniauenuay
Fanndeuneluiidnadenszuiunisdoansnseainvesdudvieusnisiiu dasuduogneds
oy aqﬂﬂmmumava’mmﬂmﬁuaqL‘Waimﬂmauaiumiwmmmwassmm‘lmwm g
Aawndeunienisnainusznaulusie

1. Awndaunieuan (External Factor) Wudsindeudiliaiusaniuaula

Failvisdaundengania uavdandesunnia fil

1.1 AwIndaugania Microenvironment 7AgU03UsEN0UME AN
(Market) eiusdu (Competitor) fn&n (Suppliers) WagAunata (Middleman)

1.2 Fe4IN§BUNNATA Macro environment Tiieadosusznausie
Aawndeusnulszansenans ( Demographic environment) AswindousuLasygia
(Economic  Environment) Aswindeusumalulad ( Technological — Environment)
Aandoududnuuas Tausssy ( Social cultural Environment) dwwandexunisnisides
LagNHNUNE LA A INSDUNNIET TUYR (Physical Environment)

2. Awandeuniely (Intemal Factor) iudsnadeyiianunsanunsls da
Usznoumetadens o neniseain 919 diudszaunienisnain Jadeaunandiug, Jads
Aus1A Jadeiutownensiniving waztadesunsdaasunseainidudu
uennifmnesufeladedu 4 Aieatestuszuugsfauasmahay sulufeguuuy
wag s nsudmsuresuIemdusu
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Tngluualunsliasgianmuindoun1ansnain Naegniiuilalunisanawn
Wonsi@euunlavaniy axUsynauluiie @silieitevian & 2 TuRauAlny fie TUNS
WATRADUNTA kag TUNISHALNTUTUNTUNITAAIALAENTANETNTNAIN

JUil 1 NMsAAsIzHdaun1sal (Situation Analysis)

Wudurean1siiansanislonanian1snainfiagiinainaaInwaraauInaousng o
FaUsENaUnIe

1.1 M3AAszvidayan1snain (Market Analysis)

\unsiiesgideyasing 9 Aifrdesiunan Suusznouse vunnain ( Market
Size) duuuanann (Market Share) wualuunain (Market Trend) sauluia guiatulunain
(Market Competitors ) @sazfiosvinsinuilagazidonimainlutlytuiiyadvinlng uas
Tasdudfinsesdruuiwarrlurnsdu ellfieviordoyadindunusenaunsoum
nagnsmsasassAsuiusavinmiiuies

YUINVDINAA d2ULUInann

(Market Size) \ / (Market Share)

— W

wualdunain Audetun1enan
(Market Trend) (Market Competitors)

Market
Analysis

DT 4.1 Uanaa U syanyen 1T iATIvYdeyanisnatn (Market Analysis)

Tuduvesumnliunain  (Market Trend) 1 fieavinsAinwdeyanseuasng 4 1
WetasiunaIndudmseusnistu q Yninas seesn Yndsiiietessiuiuusglovily
NFNUVBATMIFY s Easylisiinseuannuonvesngudmanglunaintagiul

a a o 4 o v g v 1 ¢ =i
nswdsunvadlUluiiamdadie edmnusulinulavanvessilidionvisenuennszuadn
maAeuiy

'
=

duddnyiazdoshidudnuiuifedudsiulunain ( Market Competitors) &3y
vinefaguasnsaiduduilulssamifortunnasaud, guimmedeniiduduiid
dnwazvonsTdruumuiuld wWu nandusiiadesiuridefmsazinudeyaveaniasdy
UszLandu 4 o1 duvan wiethdnaude wWui ‘vﬁaLLﬁLLﬁiﬁaadasuaaffjl,l,szja%’uﬁshmizLm/l
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walmnuietesiuilimszaziaenionosiulunaiu 1wy nsfinwdeyaveandnsdiom
guudls Amsaziivoyaresuunaunsou Sunss viowliwiuy ubiludoyase

W1ARaIA (Market Size) uazaruutnann (Market Share) thu fimnsuansnaiu
fio wunamaafoyamsemanduiUssanty  ianue widuuimaneiiuasdudou
usvesms AL usarUssndsne i duiiomeiogluraaty  fogs i
panlnsdniidlede dvuanata 91.8 dwse laedl AIS Tdnudsmaindusiu 1 egi 40.64
ausne Ay 45%, True Move ﬁehuuﬂammmagjﬁ 25.76 awusne Andu 28% dtac #
druntsmannegi 25.47 e Andu 27% Tasannsausnvuinnain ( Market Size) uaz
dnuUana1n (Market Share) fan il 4.1

JHruuvinaraionod

N "le truemove @ I{dtac

45% 28% 27%
40.64  25.76  25.47

ausie ausie ause

malasou 91.87 ausig

AL : Marketeer 5UsaU nsnNIAy 2017

DI 4.1 uansuI99atn (Market Size) uasauiusnain (Market Share) ¥o99a194988
1.2 MmyAnsevideyavasndnioe (Product Analysis)

Myneideyaveansue 1ududfiiiededasnsatunisdouun
Tawan (esannidudeyafidesgninaldlunsnaunu wagfmuanagnénisdeansluds
Fuslamtimne wagiamundugaie ( Selling Point) Fsusznaulusedeyasing 1
\Rendosfiufvemanineies
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Product Features UujUdnuazvesindniug Jadudnuvauznianenmd

'
a = U L% 1

AustaRanansasuslineUssaindudans 5 fie 3U sa ndiu e duda Wy aydnd 1isuda
W@d1a (Lux Firming Massage) figUsafiuansandnayieuily laesiguieuayidnuoe

Y

'
a a

< ! Yy A v o v a1 & ! ° [ ¥ & v a v v
Judnlaaiesuiumsdvwasddumdududwivuanauilestaiqluludeie ind
venfwanasanaylu sy

Product Line 1udnvauzasinguausmsondniuyiniinuaudd wionlndifsai
= v a Y | 1Y % Ay a wa oA v A §vo 1% %
ngnldusglonilumafediy wu Wuaat nndvelauaudimileuiunsligissami
Tianuven dantiu deduliudantindie lidazdu  Pound, Johnson, Biore, Oil of
Olay sfiorllu Product Line iy usdluvaeiiay uaz Asue1ui dulnaaudfndiends
a3 willsfasanmunguidhmnglussaunisldauudienaaglituinlungu Product
Line Renfiu usiu

Product Range \Juanandnimeiniadnaeansiduaiu Mdauniuazusnisied
[ a8 v v ! At o & = a <) A
agluanevasnsdumtUe 1w venddsdnsagulaly 4 lk dn Wu sub brand fgfaany
nauausulug, Arrow & Arrow cool 1u sub brand sjsnznguaugulug 1an Jlan 815 Ju
sub brand fiunguitmuneidudisnauaim Jusiu

Product Depth LUuaiunanvananiaugini9anveansnauati 31 Snvuie fwuy
Ao a A VY a P Ed | 1Y) a A o o ] Y &
nd Avanaligusinaldidendeegralstne 019 aendndueidulSmdounuad & 3
UIRFAD 15 13U 40 NSU 80 NSU waz 120 ndu I 5 5a Ao sarulSIPuRY SALinGaUIST
fn saavin saydn sadanzing uaz & 2 wuU AeluuYes uazwuunaowmsInay s

Product Life Cycle Jdns¥innaniasiluvaziu eglutula Falagmluud ay
Usznaulume 4 9u Ao Tunuzi ( Introduction), TulAuln ( Growth), Gudusa ( Maturity)
wartuanney (Decline) 1w 1A3099L W1vLfied3adundndusivnseuauwuuriniiiig

= csl = ¥ LY [ S a < 1%
namATRIRNN ST 2 Tudy Jagdueglutuiule Dusu

[%

Product Used / Product Benefit Usslewuldansaglasuainuaniaeing

o

Mansaazyawsls Tng Product Used tuaziluuselovniniomssuesdunuisusnistu 9
917y nenduddned dusglovininssde WuesonioiuldunTasinie wiesd
Product Benefit #e laudaliirnusanian duls iuade awnsadhdsauls udu 39

a v

AuAmToUsNINA Azfeaiisylevinmiensaasnaudeasinlianansafinaauaulaiy

U

Auslaadmingla

Brand Name #a1sanlaggimsduiiianudniauuaziiin  wdseglulaves
Auslamegnsls lnedesfinwdiulseneuianunvesnsndu liiasdu  Logo, Slogan,
Symbolic, Package Wudu
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1.3 mMsaaszvnantviung (Target Market Analysis)

panarnvane Aonquisiazsiedinuddny Tnatanzegiedaud Tunulawan
Fufuedndsigfosinmsimuangumanadmanglidaau eflazamnsaeenuuuuas
afansiidesnsiiauseenluliaunsainfuasdoasesnsassifunmuingusyasd
nsmaaiisumells Tnedniiiertestumsiessinaad ety azdsznoude
anvaeauUTEYINSMEns ( Demographic), Anwaeaugiiamans (- Geographic) ANy
AnInen (Psychographic) kazAungAnIsuAIans (Behavioral) Fausraunsautsdruszay
e 4 @ seniu 2 dda ey fle Jadeneuen ( outside) wasdaduaelu ( inside) vas
quslaathmnetes fanwdt 2.5

Jadeauusevnsanans Uawaudningn

(Demographic)

™~

(Psychographic)

/

outside Target inside
/ Market
Analysis \
Uadudugiianans .Y - )
. Ua9A1UNgANISUAIENS
(Geographic)

(Behavioral)

DN 2.5 uaevaulseanyeinsaaTIzinanstmuig (Target Market Analysis)

Svarduusznnsenans ( Demographic) T aviudnwluseazides
Usernsvesduslan duusenaume we 8 913n seld  dudnuuzsuglimans
(Geographic) thu axiufnwluduvesiiuiinegimansiguilaamnserdoegoglu
dndlavosuszian wile nans B 18 aefuoen viensTunn Fuapsduiaziuniy
dulszneunsiansan iesndnwagsuussnsmans uazdnvazmunimans v
quilamtvnediunn sy doudssatismuunnssiulusunginssumans
(Behavioral) uagaudninen (Psychographic)

Tneludvesngfnssumans ( Behavioral) aziiululunisiaszisungingsy
fuslaaiu Taopfsdnuauasnginssunstodudwionisliuinislaeiiluresuslan
e Anwndeladefiisrdesiungingsy Swunefatadunelu (Fudeine
(Psychographic) wazladumeuen sullnasenisdnaulavesiuilaadmung
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A15ILATITHENIUNITAIRIY SWOT Analysis

geU KT lan1d uazaUassa (SWOT Analysis) fenisuseifiuanunisainiely
uazneuonesdns InefiseazBeadsil

1. nseszileeiansanandadeniely lunnstesgineinugauds
(Strengths) FamneistoldiuToumanisutsduiiinandadovesuTsninaneos 1wu qa
wdsvenandngt 9audwesuTIninan uazgaseu  (Weaknesses) fio 9asoediiiugn
\FoiUiuguas lugaitenaviliguisianlflaudleenisdeansnsnanale

2. MFIATIRALAENAITUNIIINANTNLINGBUNBUBN  HKANITIATIEINIIANUY
Tona (Opportunities)uazguassa (Threats)TIina N LI BUNBUBNUNAALIUANN
wiswgna,wmalulad , N19LileenaenauinusTIH WazdInl wazinINaNMWIAGoNN1EUEN
wuugania liun anmuandeniiinainguilan duvsdu fnszareduin uazdwmaneiens

< & [y} a o P 1 a a v a =1 ¥
9AKTa (Strengths) fie Jadunieluresuien Jedenanunduauazusnis ude
IeUssulunisudedu fasianunsaranldlnduusslovdlunsinauaudniun1svmienis

panaldiiesanilugndifniiannsonuauls 1wy ndndasiinanssand mnliune uss
fowtanau 1usiu

BoU (Weaknesses) Ao Jaduneluvesusim Fedwmaldounauduazuinig e1a
nsgnuseMIRLiugife 5dsesdinisUssidugageuiiothunduumdunisusulse

v

va s = I3 o o A Y 1w oA = v
W iRty Wesanidugedidgnaunsaauauliguiu wu Tvueliidentsy ussy
fasifianuadretiugudet 1usiu
TonTd (Opportunities) fis Yaduneauenfidawad wazsidudsslevisonisaniugsia

YDIUTEN BedmaroduuazUIN1TvesT wiazlianusanuaudadewmatuls Wesaind



YN 3 @NTNLINRBUTNLNYITRINUNTLUIUNSEBAITNITAANN 38

mawdsuudasegmaonim wivell Suduiefeideusslovideismiva lihazduanm
wiswgha daew uaransTsy 1y nsfitduanmedsaliiuudsanas nsveeies
wisgna Lusiu

gUassn (Threats) Ao tademeueniidsuaidosenissiiugsiavesuish Jedena
soAufuarUINTTeNT uaglianmsomuauilademaduld Wy Sesssurd nisvrani
s MstuAusatush sofin Madiiunuvesdureiu ud

U 2 ASWAILNTUSUASUAITAAIALAZNITELEINNTTAANA

Tuduiagfinsanludueimisliiniosdiovesdiutszaumienisnsain (@Ps Mix)
Tunsimunfiouimanisioansnisan  esanduussaumanisnanadifusud g
msmaniimuauld degnihanldsmfuiionsuaussaufianelavesnguitimine ussg
fnquszasdvnanIseansnisnain suUsznause

Product wandme fe dsiiauevielaegsia iemeuauesrnudndunseniny
Aoinsveuslaa Lieligusinainauiisnely Ussneumedamdudals wu usseioe
4 wagdandudalalld wu 910 AW a9duA VSN wasteldusveduie Wuduy

a o ¢ & a v a a = I3 = @ v
NARNUNDILLUUFUAT UTNIT ANUAR FDIUN BIANT ma‘qﬂﬂaﬂlm (Etzel, Walker and
Stanton, 2001 89a9uas 2¥uasn), 2547)

Price 5901 A S1uiulduniedsdu q Ndanudndudesanadiielilandniueg
(Etzel, Walker and Stanton. / 2001 : G-7 87989l1a75 39997, 2547) NIeNUERT YRR
HARAITlUFUVDIF IR

Place %23n19n159A3mneg Ae nquuetesAnsdaseinettodlunssuiunisinl
Handueivausnsiiludnislivsensuilan  (Belch and Belch, 2004 819891y Fagns
WANTSIAAY, 2548)

Promotion nsdaaiun1snaa uedesdienisdeasiielfasrennufionslasie
ASIAUAT USNIS MNAR WiseyARa (Semenix, 2002 dialua’ wdiaim, 2547) werdu
msfndedeanstoyassviedetuiuslnanguidmane egda  hAnanudosmsie
auin neuseneudewniasiedeasudnd iy 5 Ussan e mslawan (Advertising) N3
elagldntnaueiy (Personal selling) Nsdsla@iun1su1e (Sales promotion) 1517
wagn1sUTEIEURUS  (Publicity and Public Relations) wagnsmanan1emss  (Direct
marketing) JaqtudeilonFonin “nsdearsnsnain”
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JUNDUVDINTZUIUNITINHULAZWRAIUINISEDEITNITAAN
(Review planning process) il

JUN 1 N1FAITILNUNITAAN
(Review of marketing plan)

v

JUN 2 A1SIATIZREAIUNTA]
(Situation Analysis)

Y

Wi 3 nMsfivuninguizadlunsinsededs
(Specifying communication objectives)

\ 4

YUN 4 N1SATUUAIUUTEUIN
(Budget determination)

|

VUi 5 MIRAUINagNSdIuUsEaNn158ea13N150a10

(Developing marketing communication mix strategy)

A 4

Ui 6 NMIUHUAMUTUTUNTUNITHREITNTNATN
(Implementation of promotional program)

A 4

Ui 7 MIngIvdeu Usziliuna wazauanlusunsy
ﬂ']iﬁaﬁ']iﬂ']iﬁla']ﬂ
(Monitor evaluate and control the promotional program)

AT 3.1 YURDUYDINTEUIUNITINUNULAZARILINTSTOTITAITAN A
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namit 2.6 asnuiluturesmsdsassunsaantudutuusniigewihrouns
TNUNUNITALEZUNITAATR Iﬂaé’aqﬁwmﬂﬁgﬂLmumﬁmmmLLaﬁquizaﬂﬁmaaLLmumsmmm
ooy WelimauidagUsrasduesnisdahuuogauiade mniudaiinisiesed
aonunsel Wnefinnsandedadunelusasdadunmeueniiidvdna viefinnuddsenis
Wanagnnisdeansnisnans

msfvuaingUszasdlunisindedeans ludidesnisussaannislalsunsunis
duasunisnan Falasyhluudrazusznause

1. ielfiAnmw3dn vieiinmnudineaiundndas safenuani warusslon
AN 9 VOIWARU

2. Wioadunmdnuaiiia arumela viennudtlado

TneTngusrasdlunisinredeansazidunumsunsiaunisdaaiunsnans wag
T dunumslunsimuninguszasddmivusagiaedilo

MsAsuAIUYsEIN avfaeiansaniagnisaeuAinudn Tusunsuns
duaSunisnantuazauldesdldiionilug dnsdaasseulssanadmiuusasiniole
og9ls wazsudsznadildifuaansavlifanssumsadnaiumanainussa Tnquazasdi
muualinsely

Iudaumaqmiﬁwmﬂaqwéﬁ?u%ﬁmimﬁa unum il wazanuduiudveusiay
winsfle Ao nslawan (Advertising) nswiglagldndneuane (Personal selling) M3
dasun15v1e (Sales promotion) AsATILAzA1SUSEEEURUS  (Publicity and Public
Relations) kazn159a1AN19M59 (Direct marketing)

a wa -dll 3 [~ gj % dl' a dl'
n1sUfuRaulusunsunisdeansmseainty  aslutuvednisasnsdeussninde
NSTBIANMIDNUNEIVSUAD N1TWRIUIY1I N159R518015 SulUTINIsWmLNAINTIUANT
AUETUNIVY UazfanITuRitAYnaNIsIaInNUTEIanN

[%
1Y

JUANYINY ABNNSANMIY @157 WaTUSTHIUNA LRERAMIUNITYINGIUAIUTUTLNTUIN
3

q

ussIngUszasAnivualivsoll wedodymuastounnsesnidlumsusuussay
WAILUHUNNTFRAN TN SRaR AT LY
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7957 e “WiAd a3unn Wade” Wwisaihsanedau uazaseunquidumenisiiusay
fanmawile manyTusands

W Aer Huenniduidnivenmans uidewsienuivansl G 13ede) Wvesgdesa Vil
TonalavBuduuimsaunnegisvesand nsensverefanislugnisduumunsiiusaiing
suansa 2 Au nagiadagUuluduwisais eglusanisgsiauumuia 60 U

nagmsTvliEnde Wuln dhuvdsnanmsdudfidusionsny lusain uazdisausns
AseUAUIAUYNILAY AN UMy wanedanin soulandvesinfiunisiues samdannsdl
g3fadesaies vililaiuseulunisusnsdamsdunu Useneaudvluedn  “Audsties ” vinl
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Haqtudaderas Toturesusuderannasinduaenvesiuilon iszdessonsui
“yaden” lumsidumeesuslaiiinntu uenainsavis soldl sndawsh 641 “anenns
Tudiunusi” videlmeearueslatiugmande nsaneiloasnisduldeslusTuduuse
0 v (isaunnBaundu Asssudien) shldmealasarssasandiusoiad audife:
fefusenuuund
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Msuiinausng veudifer Miliguslarensiuusus (Remind) Aensvamuldsusaiosin
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