uni 2

ANTNLIAADUNLNYIVBINUNTLUIUNISADEISNITAAN

ANTNHINADUNNYIVDINUNTZUIUNISHIAITNITNAA

Wesnmsaanaiinisudstuiusgvadulagduasilananuug Asiunsnainds
fianuduiusiudunisduasunisnainlunszuiunisdoansnisnatn Wuseuieafuay
wivazueniulioan lnglnizegdaualunsiisnagyiinisnaunudnwdeyaiieldlunis
a ] s o & 1 a d‘ o ¥ ! S a ¥ [
Weuunlawanuy danudnduegngdunsizdiedeyasi 4 Mingidesiunszuiunis
N9N1FARIANIRNYIANTNIIARBUNINITAAA INUHURLINNNITADEIINITAAR wagld

Judeyalunisasisassinaanulavansely

AR uN19N15AA1A (Marketing Environment) Ao@duinasin1guaniay

'
a

FanedaunislunduasanszuIunIsA9a19N15AAINYIAUAMS BUSN1TIU TediTuasneds

= Ll = =

' ' A A Y A - o v ¢
Nagavsdnufsazdiuiiieiteniieldiludeyalunsimuiaieassdnulavan 1oy

Andaun1anisnainusenauluaie

1. Awandaunieuan (External Factor) ludwindoudiliansaniunula

(%
Y

FILIFIINTOUFANIA WAL FIINFDUUNAA FaT]

= y . . dd v v
1.1 AALLINABUYANIA Microenvironment 9LA8IYIUTLNBUNIL HAA

(Market) Alwtieu (Competitor) Hu& (Suppliers) kagaunaa (Middleman)

1.2 Aa4IAEDUUNAIA Macro environment TR ITasUsznausie
dauandeusiuUszyinsmans (Demographic environment) A4WIAdaNFIULATYFAT
(Economic Environment) ddu3ndaudrumalulad (Technological Environment)
Fawandousudinuuay Tmusssu (Social cultural Environment) #awindaunianisidos

WAZNVIENY LavdINSauNI9IIUYIR (Physical Environment)
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2. fawandaunelu (Internal Factor) Wudwwandeufiannsaaiuaula 39
Usznoumetladesng 9 nenimatn 919 dulszaunienisnain Jadusmundndug, Jads
f1us1A1 Jadum1uYean1inisindiniiy wartadusiunisduasunisaaindudu

) = o A a a v ) a ° =
wanNUdmunesindadadedy q Mneitesiuseuugifawaznisvinnu saludsguuuy

KarIsTNIsUSTISTNUTRIUS M uAU

Taelunanlun1siAs a1 mLIfAaNNI9N1SAAIA NAL0NUIL LY IUNITINNY

Y
(% [%

Weonseuunlavatu asUsenauluniy sNe1tomdn o 2 TunsuAIuiU Ao JUNIT

ATEAFNIUATAL LAY TUNTHAILITUSUNSUAIIAAIALALNNTELESLNTNATN

YUl 1 NsALAsIzAdaIUn1sal (Situation Analysis)

Wudurosnisiiansanddenaniin1snainfiagiinanaaInLazduinasumg o

Fausznaume
1.1 M3AAszidayan1snain (Market Analysis)

Humsimsesideyarig q Aifrdesiunatn Suuszneume vuamain (Market
Size) dulUna1n (Market Share) wwiltiunan (Market Trend) suluaie audatulunain
(Market Competitors ) @sagdiosvinsinunlasazidenimaialuiguiiyaduinlug uas
Tasfuffiasesdruntananluvmzdu faiiilevnendeyadindinndsenaunisiauny

nagnsN1saseasIASUiiUsEANSAMTLLeS

YUIAVDINAA d2ULuInana

(Market Size) \ / (Market Share)

— W

wualdunana AUYITUNIRNEIA

Market

Analysis

(Market Trend) (Market Competitors)

NI 4.1 UanegIuUsEanyeInITIATIZveyan139a1m (Market Analysis)
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Tudruvesuuliiunain (Market Trend) Hu fowinisAnuideyanszuasie q
Aendeatunaindudvdousnsiu 4 ynd1as Besm vndsiiiedesdmudulsslondly
nsvhaumasT Ay wngsiilisitinsuaeuioumesngutmnelunaatiagtul
nswasuuadulufiemslathe wethundiuldnulavanveuslsiewieenuennszuad

AaRTNeUNY

1 [ =

dauﬁwﬁﬁyﬁﬂzﬁaalﬁﬁuﬁﬂwwﬁuﬁﬁaqLLsuqsuu“Lumam (Market Competitors) &49%
yinefaguiamanssiiduduilulssiamfefunnasdud, quismisdeniiiududid
dnwaveansldnuunuiuld wu ndafusiaieduuidefmsazinudeyaveuniosiu
Ussuandu 9 999 Yian ierdnaude Wiy visudiundeyavesduisiuisnassinn
wifiemRgudestuflimsrasiasviensstiulsiedy wu nsfnudeyavemdndos

3 a Y o & = v [ 1Y
SUUN{]Q ﬂﬂﬁiﬁ]gmﬂ@;ﬁasﬂaqsﬂumaUﬂigU LUNTY NITDUULAUN MWVL'JLUUGU@J;IJ@WJEJ

PANAIN (Market Size) uazauutamann (Market Share) tu Sanuunnsnsdu
fio tuiAnanfeyarsowaInAud sy e widuutsaatuandudiu
wsesmsAududasUssinndamnsrafmnaudiomedeglunaintu e wu
naelnsdniofiefluuanain 91.8 d1use Taedl AIS Tdrmutmaindusdu 1 egi 40.64
dus1e Ay 45%, True Move ﬁahuuﬂmmmag'ﬁ 25.76 d1us1e Aevdu 28% dtac i
druntsmannegi 25.47 &use Aadu 27% lnsanunsauenuuinanann (Market Size) uay

druuvanann (Market Share) flan1nd 4.1
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drunuinalaons

S XIS true I§dtac

45% 28% 27%
40.64 2576 2547

awsio awusie awsio

malasavu 91.87 alusig

29 4.1 uanaruInnatn (Market Size) uazaiuuvsnarm (Market Share) ¥e99a19da08

1.2 MIWATIzvidayavasnaningl (Product Analysis)
mMylnszideyavesmdndue Wudwddyiieidedasnsiunisdeuun

lawan Weswniludeyansesgninuildlunisiuny uagivuanagnsnisdeansluds

Austaadmune wazaundugauiy (Selling Point) Feusznauludisdeyasiie 9 7

LT UFIUBINANN EUTILB

Product Features \Jugudnwazvosiindndue saludnvuzniinioning

v 1

Huslamaunsasuslavnassamdudans 5 Ao sU sa ndu e duda Wy aydnd Wsud

Lo

1

W@end (Lux Firming Massage) 3igussiuansinendnayiownild lnedaguieuayianuuy

Y

€

4 =

) 1 2/ A o o [ a1 A & 1 o [y v dy v a Y a
Lﬂumuiml,waﬁmumiwLLazmmumUuquawmuu’mﬂamLuawmmlﬂiumma qNau

a f Y & v
veukanAgaNayna U s

= a (% caa Qs

Product Line 1Judnwauzasnguauiiviondniuriniinuauds vseilndifei

9

- v a Y ' 1% o Ay o wa A v A 9vo 1% s
ngnldusglevdlumadisniu wu Inudamt nndveliauautfmileuruseldiiszaimin
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Tinuveu antu aeduludismdinndve laidnazdu Pound, Johnson, Biore, Ol of
Olay Fatiewtlu Product Line wienfu urluvasiiay waz Asueull dullnuaudfndionds
v @ A A a 1 [y v [% [ ] '

93 widlefiarsanaunguidmnglussdunisidnuudionaayliduindungy Product

Line ey 1udu

[
v 6 = Y v A

Product Range \Juagnandneiniadnvewmsnausiiy Mnilduaiwazusnisiad
agluagvensduAlung wu venifsdnsagulala @ s dn WWu sub brand fgaany
nauAugulug, Arrow I Arrow cool 10 sub brand yjaaznauaugulv 1an lAn #ls 1u

sub brand Tidungunivaneduiaisnguaim (Jusiu

Product Depth \Judiunauvananiuein1aanaaans duaiy 31 dnvuia Auuu
A A A YY A P & | v a a o x> & v &
nd Avavialvgusiaalafendesgialstneg 819 anendndueiiudSmseuniuad & 3
YUIAAD 15 NFU 40 NS 80 NSU WAz 120 nu 11 5 5a Ae saTuHSRAY sANYaUNS D

fAn saadin saydn sadanensy uar 8 2 wuu Fewuutes warkuunaewmsenay (Judy

Product Life Cycle Tndnstinnandaeiluvaziu aglutula ddlagmluuds 9e
Usgnoulusie 4 9u Ao Tulkugidl (Introduction), TuLiule (Growth), Gudusa (Maturity)
& . | A oA N a & A o e v A A v
waztunAney (Decline) 1 AFasRNYIVILREITAL TUNER STy TauALLUUYIANIE
pa1aweseshNUszana 2 Yudd Jegtueglutudivle WWusuy
Product Used / Product Benefit Uselovuldansiiaglasuainnaniaeing
NIATILAENIeUR 1ne Product Used tuazilulseloainiemseuesduansousnistu 9

a1 = ca ¢ L4 I~ I a 1 I 1 a ] 1
919U N1aLnBuEded AUselerin1mseme LUumﬁ@ﬂHﬂVﬂﬂﬁ‘Uﬂﬂﬂiﬁﬂﬂﬁﬁ SSIREAN

4 =

Product Benefit fio lauailvinuidniind duls viuade awisaddeaula Wudu
A Y A a Aa Y PR ° % =3 )
AuAMIBUINTNA Azallustlovunamemsamasnaudagyilviaansafsganiuaulaiu

Austnathvngla

Brand Name #3715 laggitasiduaiiainudaiaunaziiiiuniseglulaves

L%

qusinaegnals laedasdAnwidluusenevianunvesmsidua liinazdu Logo, Slogan,

Y

Symbolic, Package Husu

1.3 msaaszvnainivung (Target Market Analysis)



BNA1SUTENBUNSABLIT AIM1202 KaNNNSERANSNNSAANA NIANISANYIN 1/2564 6

panaLlvang Aenduiisiagdedivinudfy Tnanizegiedeuds Tunulayan
ai’wLfluaéwa@aﬁ%é’mﬁmiﬁmu@ﬂejmmmLﬂmmdﬁ%’mﬂu LNBTILAILNTNDDNLUULAY
v d‘ 2 ) v Y =2 d‘ 1 @ [ I3
afansidein suaveesnlUianunsainfuasdoansegnssuseinunuingUsvasd
A15RA1IARAMUALEEY Tngdiuinelve9iunNIsIASIZRRaIALTN U8t A8UsEnaunae
anuarAUUIEYINTAEAS (Demographic), An¥aEA1UNiA1anT (Geographic) AU

nInen (Psychographic) wazsnungAnssua1ans (Behavioral) FatsianunsauusduUseay

(%
Y

9 4 9 aandu 2 drumeiu Ao Jaduntsusn (outside) wazdadunielu (inside) vo9

Fuslaadmsneies A 2.5

Javeduuszynsanans Javeaudninen

(Psychographic)

7

(Demographic)

S~

) Target o
outside inside
Market
/ Analysis \
UJadudnugliAnans i oy . )
| Jadeiungfnssudnans
(Geographic) i

(Behavioral)

DIN9] 2.5 udgevaulseanyesnsaasizinainitviuig (Target Market Analysis)

Snvardulszyinsaians (Demographic) Yu asiiudnuwilusieasideduy
Usensvedusiaa duusenaunie e 1o 8130 51ela  diudnwuziugiiaans
(Geographic) i azufinwluduvesiiuiinegimansifuslnatmnsendoegitoglu
dnlavesuszian wile nans Bamu 1 ez iusen wienyTunn desassdrutagthundy
duusznounsiiansan iesndnvasduuszvinsenans wazdnwaziugiiaans ves
guilaatnminefiuansneiu dendiwadaninuunndtadulusiunginssumians

(Behavioral) Wazaudnine (Psychographic)
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Tngludruvangfnssuaians (Behavioral) astiululunisiiasizisungingsy
Huslnatiu lnggfednuasuaznginssunisdeduamsenisldusnisineialuveduilng
Wanwne @nwidstadeiineatesdunginssy Fanuiedadadenielu (A1udninen

(Psychographic) kazladaniguen suilnasienisdnaulavesduslaadmang

U 2 AISHRAIUNUSENSUNITAAIALAZNITEILEITNNITAAN

TugutiagRasanludiureanis kATl avesdiuUssaun1anIsasann (4Ps Mix)
TunsimuiaUsSNsNIsdealsnIsnaln  LiesanduUszaunanIseaIntidususnig
nmseaefieuauls Fagnihanldsuiuiensvaussanuiianelavesnguidmune Tussg

[

MOUITTEIANINNTTARANINIAAN duUTENaUMIY

Product waadmal Ao diausvielaegsna Weneuausinudlunioniny

U U

Aoinsveuilag ieliguilaafinainuiianela Ussnoumedandudals wu ussqsiue
d wardendudaldld wu s1a1 A Ae1dudn u3n1s wazTeidesvesiuie Wudu
nanuTionvndudus U3n1s AnuAn @o1ui 83dns wseyaranls (Ftzel, Walker and

Stanton, 2001 91MN09IWaS 29N, 2547)

Price 57A1 fo $1ududuuseddu q Allnnudnlusosaroielilanan s
(Etzel, Walker and Stanton. / 2001 : G-7 §1909luas 2999, 2547) W3eviuned yam

HansueTlugUveiIRy

Place ¥219M153AIMUNY A NUvBRANIBaTengtadlunszuIuNSvIig
HandunvIeuIn1sunludnisldvienisuslan (Belch and Belch, 2004 819i9luAgns
WiANSSIAaY, 2548)

Promotion MsaaEsunsaana Wuaissdlonsieasifioldadrsenufionelase
AIIAUAT USNT AR ViSeYARa (Semenix, 2002 819G9luias 2auauan, 2547) wiselu
nsfndedeanstoyassvinguetufuilaandudmune wegdaliiinarudeaniste
udn lneUszneusiewnsesdiodearsmdnd dey 5 Ussinn Ao nslawann (Advertising) N3
elaeldniinguwiy (Personal selling) N15aaL@IuN15118 (Sales promotion) N1519A%172
warn15Usee1dunNus (Publicity and Public Relations) Lagn15@a1an14m54 (Direct

marketing) Uagiudaflousendt “n1sdeansnisnann”
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YUADUVBINTZTUIUNTITINUANULAZNAIUINITADAITNITAANN

[

(Review planning process) i6i3il

U 1 NIFAITIALRUNITOAIN

(Review of marketing plan)

}

UN 2 A15IAATITREAIUNTAS

(Situation Analysis)

!

Uil 3 NMsinuainguszasalunisincedons

(Specifying communication objectives)

}

YUN 4 N1SAIUAIUUTTUTIN

(Budget determination)

}

VUi 5 NMIWAILINAENSdIuUsEaNN15Ha13N150Aa10

(Developing marketing communication mix strategy)

!

& o a wa =
YUN 6 ﬂ']'i‘lJQ‘UGIGI']NI‘iJ’iLLﬂ’illﬂ’]iﬁE]ﬂ’]iﬂ']'iﬁﬁ'm

(Implementation of promotional program)

}

YU 7 A1595998U Usziliuna uazauulusunsy
N1380813N15A89

(Monitor evaluate and control the promotional program)
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AINT] 2.6 TUNDUYDIATEUIUATTIINUEULAS NN TADAITNITAAIN

5’5{]5 5]

NN 2.6 NUITUTUVBINTATIRUNTAAATUTUTULINARDINNBUNS
PUHUNITHUATUNI910 1AEABIETIANIUHUNITAAIALAL TN UTEAIATDIUKNUNITAAA
Mavunnau LelimsudsingUIsarr0InIsInuUoE M3 9NUUINIINTIATIEY

a o w 1

¢ a = Y ) Aaa N a
ga1uUNIT ImSWqumqﬂQ{]ﬁ]ﬁ]Uﬂ’]EJSLULLag{jf\]T\]Uﬂ']EJu@ﬂV]M@V]ﬁwa NRIDUAIUFAIAUNBDNT

>

fimunnagnsnisdeansnismann

mstmusinguszasAlunsinsodoans udeidesnisussgainnislilusunsunns
daeiumsnann ddlaevihluudazusznause

1. isliAnAnuidn wieiarnudifeafundndas saufenuaudi uasuselovl
AN o) VOINARSUA

2. Wioadendnuaiiia anumela viearwsdlade

Tnefmguszasdlumsansedoasazidumslunsiannnsdaadunisnain way

T dunwmalunsivuainguszasrdmsuusasiaiasie

NSMMUASUUTENNUY A2ABaiasanlaenIsnaUAnINdT TUsuNsuns
duasunisnatauuasduddesentdinemilvg In1sdnasssudssinaudmiuudasiasedle
pg9ls wazsuUsznaildluaiunsaiilifanssunisduasunisnainussgingussasai

AMuualinsell

ludinveinsiauInagynsiuaziiatsund unum wii wasanuduiusvadwsiag
\A3849ile Ao Naslawan (Advertising) n1suielaglgniiniiuany (Personal selling) n1s
[ s

daasuni15u7e (Sales promotion) n1sl¥YNLaENTUTEYEUNUS (Publicity and Public

Relations) kazN150a1aN199159 (Direct marketing)

a wva dll 5 < g// % d' a d'
nsUURnLlUsuNIUNITERaNINIRaIAlL asluturenisaindolasndnde
ANSFBAMIBNUNAINTUED N1SHAIUIT 1153518015 50 lUTINISTWRILIANTTUNNS

AuE3uNTUY LaghanssufieenensnatannUseLan
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4 A a

ugaviny AanT1sAnnl 81979 uazUssilung lngfnnunisvinnunulusinsudn

e

UssaInguszasanimualinsely weldnedymuazdeunnsesunldlunisuiulauay

WAULNUNNSADAITANTAANA L UASImD LU
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Case Study : saieerdnwualaliazla “wanfu” vavengluaTuaruuninaguan

(;JoDel !

\SS( T ’”
53 .
o i

- 7)) _—
aaragsnurnwalalua:!
“Juandu” vevsnslupsuouUNWaaUNMW

DNADILUTUALUANAY Dusnuilsuvsuidmnsuineusaiiiudludsanedlnewusudnis Wuwy
susdmiowsnn Iinanlulnedust 2531 vide 29 Tudr uildldiinisvhnanai ueadivluantn
mszuARI R RavITunes LF Asia auidlel 2556 mauTtnusl u3em yudvdan Tatinudnudd
swimanlulsemealneies uagls DKSH uginszanedudili dnnsyneaadivindu ndouimees

Waddumlvy Waweudueisu 2559 Aiadasnasddauwnaly

duantunesavesngliveiusudunfuiinmun 3 nqulvg) taun ndndueisnwuinunadndiu

51616 60% HAnSuIUATUANETGERAIU 15% wavensnwieinste ldnin dadiu 25%

Faggnmsiuaanndndagisneuiauaalulvends Wusaiadidnuin 250 dAuuinmiidu &
nisiulaeie 5% wasfiddgdududiduilaaldlaldusedn alduadiodnunouduunawintu i
Jadrinlunisided fawiinuamtuazfudmntsmainlinit 42% wandilmihwluSesmsiivlavessela

Y

winlus
AMNTMIEYRLURRURRBveeNasnAuA1 N9 TL TuldRaunnladduslug “Llunfu 1
v a Sy A o & o ~ o a A Y o A ¥ v oA Y oA
wosa Aviud” nandusvinaruazeiniiaguamssiundllen liun Asuetuin Inuddle uwaseadneile
aumilldldnalumsiidouaz@neinains 1 U neufiazvinainads Tdgaudsannanuiidududizos

o 4' & = T o o N a g X a = P <
N1ITNYIUIALNG ?Lﬁ@ﬂﬂqﬁLUuﬂiN@’]Uu’]ﬂTﬂmLL‘UWV]LTE] ﬂﬁduLUuﬂﬁﬁﬁl’l*&JﬂﬂQﬂqu Personal Care 1Ju
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Ingfinaiaasueuiitud 2559 Jyae 5,800 duum wiula 5% wusduasueivduiieniny
@8N T7% 30 4,500 a1uum wazilunguesueiuiniiedaunInidy 23% %se 1,300 duum

naudidinsiaule 8%

anwmidendnmaussmalnealufiusninaszdusainifinisdulags wsudEesnsquaguan

fadunien Juslnadssainsdudinguilunain wazdiaunanliuin laun wveea, nswed, Asepso

19 INNGUATHBNBINLEANNNNIZINSWT T uRLAER

50U F99 Usesnunssun1suinis yuiviasun nanadn “vacenlainyinainiiulenialu
Uszimalne narmasue uiuiogunmin1adulngs uaznquauriauee1nquinyIvInuAa Y auAneuil
uria Famarn Personal Care Tuginirannsaldlayniu iulemanisviguinnay”

IFaun1sma1nsan 100 da1uum e “An lawginsal wad” wazaseuadnduniidumes msy
flatlaladumneivaus waziiadaansdeaisiunguuatiu nquasaunss
aathdruutanisnatn 10% Tl wazdaddwduues 1 Tunainaielu 3-5 U wiedldiuny

#a1m 35%

(2> o

aanansuauuny 2559
yad

£) 0o

ajuuvin

77%

AWEDOATWOW LAY
4,500 &wuin

['. :

s
fun : viin yuiwhgn (UsnAing) dvio POSITIONING
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